AFFILIATE LAUNCHES
MADE SIMPLE vith matt Mcwilliams

How to Create a Killer Resources Page (That's Crazy
Profitable)

There is a single page on your that, if used propetly, can be amazingly profitable. And the best part
is that a little effort goes a long way. That page is your resources page and today I'll show you how

to create a killer one...and the awesome results I've had from mine.

PP 2 CaBY B a8

2508508l aeses |

"HOW-TO CREATE A KILLER RESOURCES PAGE
el A /Y PROFIM ABLE

As someone who has spent more than a decade running affiliate programs and promoting affiliate

offers, I get asked almost daily about the tools I use.

Prior to one month ago, though, I had no central place to send people. I just kept making one-off
recommendations. And the people who follow me (like you) had no place to go to find my favorite

tools.

I had no resources page. And that was a HUGE mistake. I've come to learn in the past month that a
great resources page is not only one of the most oft-visited pages on my site, but it's also ridiculously

profitable.

What is a Resources Page?

A resources page is simply a page on your site on which you list your favorite or recommended

tools.



If you are a writer, for example, you might list your favorite writing tools and courses you've taken

to help hone your craft.

Or, if you are a fitness instructor, you might list various products that serve your audience, such as

yoga mats, shoes, and supplements.

Usually, the majority of links on your resources page will be affiliate links, but probably not all of
them. On my resources page, for example, about 50% of the links are affiliate links. This makes

these pages a great source of passive income.
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My Resources Page Results

I launched my resources page exactly one month ago. For most of that time, it's been split-tested,

tweaked, and sometimes totally messed up (like when I had every single link wrong for two days).

Regardless, I'd consider the 12 1/2 hours I spent on it (this includes time spent creating

my Recommended Reading and Products pages) a resounding success.
Here are the results from the first month:

Total Product Revenue: $1,198 from 7 different products.

Total Course Revenue: $38.80 (recurring monthly payment)

Total Optins for Products Currently Not Available: 61 (statistically, this should result in another
$750-2250 in affiliate commissions)

Total Amazon Commissions: $37.92 (Let's be real...Amazon doesn't pay much, but this was the third

most I've ever made from Amazon in one month)



Total First Month Revenue: $§1274.72 plus significant future revenue.

And the best thing is...this is totally repeatable every month. And it scales as my audience grows!

What Makes a Good Resources Page?

After doing research and testing various things on my own resources page, I've found five best

practices for your resources page.
1. It's built for your audience, not you.

One of the biggest mistakes I see on resources pages is only listing the tools you personally use.

While well-intentioned, this ends up backfiring.

As the experts, you are usually miles ahead of your followers. This is the way things should be. That

also means you use different tools that they do.

For example, all of our programs are run on InfusionSoft using a custom plugin we developed. We

charge thousands of dollars to use this plugin and that's on top of the cost of InfusionSoft.

This is out of reach for most people looking at my resources page. So, while I do list both

InfusionSoft and our plugin, I also list a more affordable option, iDev Affiliate.

Tools to Manage Affiliate Programs

Infusionsoft

iDev Affiliate InfusionSoft Affiliate Portal Builder

This is by far the most affordable (yet
reliable) affiliate management program
out there. It does almost everything you
could need and is simple to use. Tracking
is very accurate and reporting is fairly
easy to use. We recommend this to
anyone who is just starting out.

LEARN MORE

InfusionSoft is the only affiliate backend
that we personally use. In conjunction
with our Affiliate Portal Builder, it offers
affiliates reliable tracking via cookie,
contact record (email), and IP. In addition,
the reporting is second to none. Itis also
the world's best marketing software out
there. If you have the budget and are
serious about growing your business,
InfusionSoft is the tool for you.

LEARN MORE

This is the one product of ours that we
literally use every single day. Give your
affiliates a one-stop portal for everything
they need to rock your promotion. We've
built affiliate portals for some of the top
online entrepreneurs like Michael Hyatt,
Josh Turner, Ray Edwards, and more. Let
us do the same for you.

LEARN MORE


http://www.mattmcwilliams.com/toolbox

Remember, you're playing at a different level than most of your audience. Pick your resources with

that in mind.

2. It lists products for various topics.

No matter what your platform is about, odds are people come to you for various resources.
Think about the fitness professional again. He might have:

e anutrition section, a gear section

e asupplements section.

e 2 section for other instructors

e one for people looking to lose weight

e one for those looking to gain weight.
Oh...and for people training for a specific event...and...well, you get the idea.

To start with, think of the three most common topics people ask for resources. Then create a list for

each of those topics.
For me, I went with:

e Tools to Increase Affiliate Commissions. These are tools affiliates can use to make their
affiliate marketing efforts easier and more lucrative.

e Tools to Recruit Affiliates. These are the specific tools we use to find affiliates and get them
to promote.

e Tools to Manage Affiliate Programs. These are our recommendations for managing affiliates.

e Tools to Increase Product Sales. These are the non-affiliate related tools we use to
promote our own products.

e Tools to Build Your Product. One of the most common questions I get is around how to
build a product. But that is not something I plan on being an expert on anytime soon.
Perfect for a resources page.

e Tools to Build Your Brand. These are the tools we recommend for things like list building,
social media, email marketing, etc.

e Tools for Your Team. I am often asked about how I work with a virtual team, so I listed the

three tools we use on our team here.
3. It continually evolves.

Every time someone asks you for a recommended resource, that is probably a good thing to add to

your page.



I initially did not have a category for how to increase product sales. It's not something I talk about

that much outside of affiliates, after all.

But shortly after releasing my resources page, I got multiple emails asking specifically about this

topic. So I added it to the resources page.

Always be on the lookout for new topics and products to add. If you discover something new, either

replace something on your resources page or add it to the page.
4. It lists the best products, regardless of potential affiliate commissions.

Yes, this is a site all about affiliate marketing, but a resources page should list your best

recommendations, not just products you get an affiliate commission on.
My resources page, for example, breaks down like this:

Affiliate Links: 16

My Own Products: 3

Affiliate Links: 14

my own product affiliate link non-affiliate 1link

rapportive

Your First 100 Affiliates Contactually Rapportive

This free report shows you how to find Contactually is the CRM we tool to Rapportive is a great tool for viewing

and recruit top affiliates. It shows you manage more than 20,000 contacts. I've people’s Linkedin profiles right in Gmail.

where to look, what emails to send them, tried numerous others and it is by far the But it's also a secret weapon for finding

and what NOT to do in affiliate recruiting. best on the market for keeping tabs on emails for influencers. just type different
ALL of your contacts. email addresses into Gmail and if

Rapportive shows a listing, you've found
the right email!
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It's almost evenly split between links that make me money and links that do not.



There is a simple reason for this: My #7 goal is to provide the best recommendations to my andience.

As much as I enjoy making money from this page (and there is absolutely nothing wrong with that),

I much prefer hearing from readers who discovered a new tool that helped them.
In the past month, I received three emails from readers:

"OMG, Matt. Thank you SO much for recommending Groove. We just started trying it and it's a
gamechanger for my business." (Groove was not an affiliate link, but this person officially loves me

for the recommendation)
Groove was not an affiliate link, but this person officially loves me for the recommendation.

"...just installed Rapportive because of your recommendation. Already, it's helped a bunch. Thanks

again!"Rapportive is not an affiliate link, but the recommendation is helping a reader)
Rapportive is not an affiliate link, but the recommendation is helping a reader.

"I cannot thank you enough for introducing me to iDev. I'm just getting started, but already we have
our first 7 affiliates on board." (iDev is an affiliate link, but this email is worth more than the

commissions I make)
iDev s an affiliate link, but this email is worth more than the commissions I make.
Focus on helping your audience and if a product has an affiliate link, that's a bonus!

[shareable]Your #1 goal with any recommendation to your audience is to serve them, not make

money.[/shareable]
5. It's more than just a list.
A good resources page isn't just a list of links. A good resources page will at least have the following:

e Topical headlines to separate content.
e A description of the product.

e A personal recommendation (why you recommend it).
You could additionally use:

e Images (we chose to include the logo).
e Alink to a full review (we did this on a few products).

e A quote from an article or other review.



Just make sure that it's not just a list of links and it's super easy to navigate.

Examples of Good Resources Pages

Must of what I did with my resources page came from studying others. As I consider the criteria for

a good resources page, here are some of my favorites, along with some commentary on each.

Darren Rowse's ProBlogger

Tools for Graphic Design

Canva - an online graphic design tool that even someone like | can create d
graphics for social media.

PicMonkey - another useful tool for creating visual content for your blog

the thousands of designers at 99designs.

Tools and Services for Email Marketing

» AWeber - a email/newsletter management tool that | used on all my blogs

» MailChimp - another email provider that | use on a couple of my blogs - ve

most popular service among our readers.

What I Like:

e Categories. Darren does a great job of categorizing the resources. A quick scroll down and

it's easy to find the right tools.

What I'd Change:

e More personal. I'd like to see Darren get more personal with the recommendations. He

could share more about why he likes each tool and how it's helped him.

Pat Flynn's Smart Passive Income


http://www.problogger.net/recommended-blogging-resources/

TV  Blog Speaking Resources
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What I Like:

o Beautiful design. Like the rest of his site, Pat's resources page is absolutely beautiful.
e Personal use. Pat does a great job of pointing out that he personally does or has used all of

the products on the page. He really uses this to his advantage.
What I'd Change:

¢ Nothing. Seriously, anything I might suggest is minor and not worth mentioning. Go check

out his resources page and clone it if you can.

Stuart Walker's Niche Hacks



» How To Start A Travel Blog:

) Namecheap s Introducing The Niche Site
|
. Challenge [Part 1]

namecheap

How To Generate 105 Blog
Topics In One Hour [Case
Study]

[Step by Step Guide] Watch
We-Radiance by SoloStream 8 Over My Shoulder As | SetUp a
J Facebook Ad Campaign (It's

[Case Study] How | Made
$9,954.79 In 5 Days, From An
Affiliate Product, Using Fill In

[Case Study] How | Found 100
Keywords For My Niche Site In
. Under 26 Minutes (And How
7 Genesis Generate Theme
GENESIS o Senerate WordPress theme - [Step by Step Guide] How To
on a variety of sites. Looks great and does the Very easy 8 Use Udemy To Generate Dozens
Bt 1 very SEO friendly P of Content Ideas In Less Than

[Case Study] How | Made
$6,711.50 In Just § Days From A
Single Affiliate Product (Plus 9

What I Like:

e Use of images. Really declutters the page by breaking up the text. Makes each listing stand
out rather just a sea of links and text.

e DPlenty of spacing. Another way to effectively declutter a page.

o Use of special offers. Stuart does a great job of getting companies to offer his readers special

offers and uses them on his resources page.
What I'd Change:

e More descriptive listings. Some of the listings are pretty thin. I'd like to see more "why I

recommend this" text.

There you have it. Just above everything you could ever want to know about creating and

monetizing a resources page.

How I Built Mine (Plus a Challenge)

In case you are wondering how I created my resources page, I did it using a very modified version of

the "Book Sales Page" template on LeadPages.


http://link.leadpages.net/aff_c?offer_id=6&aff_id=18932&es=hdjnvra3v1k7qgpygt4zbhjvzqme1pre

Write. Publish, Repeat.

The No Luck Required Guide to Self.

Click Here fo Get Your e

«» LeadPages'

Account and Start Bulding
Kiler Resources Pages

Look for this femplate

Book Sales Page

So...regardless of how you create your resources page, what are you waiting for?

My challenge to you is to create your own resources page in the next two weeks. Mine took hours to

complete, but it's continued to evolve. It doesn't have to be perfect, just published.


http://link.leadpages.net/aff_c?offer_id=6&aff_id=18932&es=hdjnvra3v1k7qgpygt4zbhjvzqme1pre

